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“Electronic Trial Notebooks—Search for the Holy 
Grail” (Tredennick, John C.), p. 42, September 
1997. 


“Law Office Automation Myths, Fables and 
Misconceptions” (Bernstein, Paul), p. 40, 
January/February 1997. 


“Reporting on the State of the Firm” (Rose, Joel 
A.), p. 54, September 1997. 


“Thinking Strategically About Automation” 
(Kashi, Joseph L.), p. 24, March 1997. 


“To Move or Not to Move” (Piersall, Joanne R.), 
p. 54, April 1997. 


“Using Technology to Gain an Edge on 
Competition—An Interview with Fred Bartlit” 
(Bilinsky, David J.), p. 50, July/August 1997. 


b. Software 


“Law Office Automation Myths, Fables and 
Misconceptions” (Bernstein, Paul), p. 40, 
January/February 1997. 


“TECHSHOW97—Transforming the Legal 
Practice Through Technology” (Shuey, Phil J.), 
p. 36, March 1997. 


“Thinking Strategically About Automation” 
(Kashi, Joseph L.), p. 24, March 1997. 


“Using Technology to Gain an Edge on 
Competition—An Interview with Fred Bartlit” 
(Bilinsky, David J.), p. 50, July/August 1997. 


9. Leadership 


“What to Expect When the Glass Shatters” 
(Farber, Mindy G.), p. 24, May/June 1997. 


10. Delivery Services & Electronic Mail 


“500-Plus Tips to Being a Profitable, Happy, 
Efficient Law Office” (Foonberg, Jay G.), p. 48, 
November/December 1997. 


“Controlling the Chaos—How to Buy a Copier” 
(Blake, Kent), p. 50, March 1997. 


“How to Collect Your E-mail—Anywhere or 
Almost Anywhere” (Maher, David W.), p. 34, 
November/December 1997. 


“Law Office Automation Myths, Fables and 
Misconceptions” (Bernstein, Paul), p. 40, 
January/February 1997. 


“To Move or Not to Move” (Piersall, Joanne R.), 
p. 54, April 1997). 


E. Solo Spotlight 


“Being Solo and Other Ravings of a Lunatic” 
(Brickner, Barry L.), p. 24, January/February 
1997. 


“Some Attorneys Find Happiness Selling Their 
Services ‘Wholesale’” (Robinson, David A.), p. 
22, July/August 1997. 














